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Plexus Lean™ gives you great sharing power!  
Healthy, high-quality nutrition that tastes amazing 
isn’t easy to find. You have great news to share with 
people who are searching for a delicious, vegetarian 
meal replacement.

Who wants to know about Lean?
Download and print the 64 Contacts List in your Virtual Office 
Resource Library and use this amazing tool to map out who 
could benefit from Plexus Lean.

Contact the people you added to your 64 Contacts List.  
It could be a phone call, text, or in-person conversation. 

Keep it casual and remember you want to share information 
that could benefit your friend’s health and happiness. Keeping 
this perspective can lessen anxiety you may initially feel with 
sharing Plexus Lean.

Words to say: “I’ve been thinking of you lately. Let’s catch 
up soon! Also, are you still looking for a high-quality meal 
replacement? I started drinking a delicious vegetarian protein 
shake. I really think you would like it. Want to give it a try?”

“You have to try this! I’ve been searching for a healthy vegetar-
ian protein shake that tastes good and this one really hits the 
spot! Here’s more information and a sample. I’d love to know 
what you think.”

Lean | Grow Your Business

Map out a Lean plan by following 
these three steps.

01 | 64 Contacts List 

02 | Reach out to your potentials

When you think of the people in your life:
•  Who wants more sustained energy to get through their  
 hectic day?

•  Who is looking to achieve a healthier weight?

•  Who wants a delicious vegetarian protein shake?

Write down who comes to mind on your 64 Contacts List.

64 CONTACTS LIST
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Do you have a friend who is on the fence about trying Plexus®? 

Is there a customer who stopped ordering product? 
Tell them about Lean! 

It could be the delicious nutrition they’ve been missing, and offer 
the momentum they need to reclaim their health goals.

Words to say: “I know you’ve been curious about trying Plexus 
and they just came out with a new vegetarian protein shake that 
I think you would love! I can share a sample with you. Want to get 
together later this week?”

“Remember when we talked about how hard it is to eat healthy? I 
started drinking a delicious, vegetarian protein shake that is final-
ly helping me focus on eating better! Just had to share as I think 
you would love it! Here’s more info. Can I send you a sample?”

What keeps many of us from following through on the follow-up? 
Feeling too pushy, too salesy, or being afraid of rejection? You can 
avoid these feelings by asking your potentials upfront if you can 
follow up with them down the road.

Words to say: “Here’s more information on Plexus Lean. I’d love to 
check in with you in a day or two and see if you’d like to give it a try. 
Can I call you on Wednesday?”

“I know you mentioned now isn’t the best time to try Lean, but can 
I check in with you down the road? When would be a good time? I’d 
love to see how you’re doing and if there’s any way I can help you at 
that point focus on your health goals.”
      

Reignite the Spark 03 | Permission-Based Follow-Up

PUT YOUR OWN 
FLARE INTO 

GROWING YOUR 
BUSINESS. 

Don’t be afraid of “no’s”
Remember, “no” doesn’t mean “no” forever. Don’t give up on nurtur-
ing your relationships. Someone may say “no” right now, but they 
could easily be interested in trying Plexus LeanTM in the future.

Follow-Up is a Daily IPA 
Use the Daily Income-Producing Activities worksheet to help you 
stay focused on the follow-up. You may even want to tailor the Build 
Your Business section to focus specifically on Lean.


